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1. AHHOTAIUA

1.1. Kpartkoe onucanue coepaHus JaHHOW TUCIUIUINHEI,

Kypc nocpsiiieH ocHOBaM U MpakTUKaM yIpaBieHHs] HU(POBBIMU MPOAYKTaMU — OT UJEU

710 3aITyCKa U MacCIITaOMPOBAHUS.

B pamkax xypca paccMaTpuBarOTCS:

KJIFOUEBBIC MTPUHITKITBI TPOIYKTOBOTO MMo1X0/1a 1 poJib Product Manager
YKU3HEHHBIN ITUKJ IU(POBOTO MPOAYKTA: OT TUIIOTE3BI IO POCTA

oTpesieNieHue IeJIEBON ayTUTOPUH, (GOPMUPOBAHUE IIEHHOCTHOTO MPEIOKCHUS H
noctpoerne Customer Journey

pa3paboTKka W TpoBEepKa MPOAYKTOBBIX THmore3, co3manue MVP u mposenenue
IKCIEPUMEHTOB

OCHOBHBIC IMTPOAYKTOBBIC MCTPUKHU U MMOAXOJAbI K aHAJIN3Y JaHHBIX

(dbopMHpOBaHUE MPOTYKTOBOM CTpaTeruu, roadmap u npuopuTU3anus 3a1ad
opraHu3anus paboThl MPOIYKTOBOM KOMaH bl U puMeHeHue Agile-moaxomaon

npoiieccsl 3amycka mpoaykra (Go-To-Market) u ero ganpHEHIIIETO pa3BUTHS

Ocoboc BHUMaHHE YACICTCA MPAKTUUCCKUM 3alaHUAM, HAIIPABJICHHBIM Ha pPa3BUTUC

HaBBIKOB aHalM3a IOJb30BaTeNel, (OPMYIUPOBAHUS TUIOTE3, PAOOTHI C METPUKAMHU H

MPUHSITHS TPOTYKTOBBIX PEIICHUN.

1.2. TpynoeMKOCTh B aKaJeMHUYECKHUX KpeauTax MU dYacaX, (OpMBI HTOTOBOTO KOHTPOJII

(9K3amen/3aqer);

TpynoemkocTb — 16 JIEKIMOHHBIX, 16 MPaKTUYECKUX YaCOB, UTOTO 72 Haca

1.3. B3auMOCBs3b UCHUIUIMHBI C IPYTUMU JUCIHUIUIMHAMH Y4€OHOTO IUIaHA CIEIUATbHOCTH

(HampaBleHUs) — TUCHMIUIMHA «YTpaBieHHe HU(POBBIMU MPOAYKTAMI» CIY>KUT OCHOBOH

Ui 6oiee yriyOIeHHOT0 U3Y4eHUS CISAYIOIUX TUCIUTUIMH!

e HHHOBAIMOHHLIA MEHEIKMEHT

e CrapraM MHXKUHUPHUHT

e MapkeTuHr

e Hudposas Tpanchopmanus 6u3Heca



TakxuMm 00pa3oMm, JUCIHUILTHHA 00ECTIEUNBaET CHCTEMHOE IIOHUMAaHUE MPOIIECCOB CO3/IaHuUs,
pa3BUTHS U yIIpaBieHUs] HUPPOBBIMU MPOIYKTaMH, OOBEAUHSIS YIIPaBIEHYECKUE, MAPKETUHTOBbIE U
TEXHOJIOTHYECKHUE TIOJIXO/IbI.

1.4. Pe3ynbpTaThl OCBOCHHUS MTPOTPAMMBI TUCHUTIIHHBIL:

Kon
KOMIIETEHIUH (8
coomeemcmaeuu
pabouum ¢
YUeOHbIM NAAHOM)

HaumeHoBaHUe KOMTIETEHIINH (8
coomeemcmauu pabouum ¢ y4eOHbim
NJIaHOM)

Kon
HHIMKATOpA
JMOCTHKEHUSI

KOMITeTeHIUI
(6
coomeemcmauu
paboyum ¢
VUEOHbIM
NAAHOM)

HaumeHoBaHue MHAMKATOPA
JOCTHKEHUI KOMIeTeHIUI (8
coomeemcmeauu pabouum ¢
VUeOHbIM NIAHOM)

OIIK-2

Cnocoben OCYIIECTBIISATh
00paboTky u aHaIu3 JTAHHBIX,
HEOOXOIMMBIX st petieHus
MOCTABJICHHBIX YIPABJICHYCCKUX 3a1a4, C
UCIIOJIb30BaHUEM COBPEMEHHOTO
UHCTPYMEHTAPUSI W HWHTEUICKTYaJIbHBIX
UH()OPMAIIMOHHO-aHAJTUTHUECKUX CUCTEM;

coop,

OIIK-2.1;

OIIK-2.2;

OIIK-2.3;

3HaeT METOIbI coopa,
00paboTKK W aHaM3a JaHHBIX,
HEOOXOJUMBIX IS  PEIICHUs
yIPaBIECHYECKUX 3aj7ad4,
COBPEMEHHBIC
MHTEJIEKTYalTbHO-TIOMCKOBBIC
CHCTEMBEI, POrPaMMHBIC
OPOAYKTHl I peIleHus
poeCCHOHANIBHBIX 3a]1a4

YwMmeer BBIOMPATh "
HUCIIOJIB30BAaTh AJCKBATHBIC
COJICPKAHUIO
npodeccHoHATBHBIX 3ama4y
MeTOabl 00pabOTKH W aHaIHM3a
JaHHBIX, OIICHUBATb
BO3MOYKHOCTH u
1e1eco000pa3HOCTh
UCTIOJTb30BaHUS UPPOBBIX
TEXHOJIOTUU B ACATCIIbHOCTU
OpraHu3aIu

Bnaneer HaBBIKAMU
HUCIIOJIB30BAHUS COBpeMeHHOFO
WHCTPYMEHTapus 0O0pabOTKH U
HHTGHHGKTY&HBHOFO aHaJIn3a
uHpopmanuu, HEOOXOIUMBIX
JUIA peLHeHI/IH IIOCTABJICHHBIX
YIPABJICHUYECKUX 3a71a4

OIIK-5

CriocobeH HMCnoibp30BaTh MPU PEIICHUH
po(eCcCHOHATBHBIX 33]1a4 COBPEMEHHBIC

OIIK-5.1;

3HAaeT OCHOBHBIE METOALI H
MOJIEITH WH(pOPMaIMOHHO-




UH(POPMAaLMOHHbIE TEXHOJIOTUU u
IIPOrPaMMHBIE CPEJICTBA, BKJIIOYAsI
YIPAaBJICHUE  KPYIHBIMM  MAacCHUBaMHU
JAHHBIX U UX UHTEJUICKTYaJIbHBIN aHAJIU3.

OIIK-5.2;

OIIK-5.3;

KOMMYHUKAIITMOHHBIX
TEXHOJIOTHH I pa3paboTKu
MEPOIPUATHI IO MOBBIIEHUIO
3 PeKTUBHOCTH ACATEIHHOCTH
OpraHu3anuu

Ywmeer HCTOJIb30BaTh
COBpPEMECHHBIC
uH(OPMAIIMOHHBIE TEXHOJIOTHH
U TpOTrpaMMHBIC  CPEICTBA;
MPOBOJIUTh UHTEIUICKTYaIbHBIN
aHaJM3 JIaHHBIX B  paMKax
npo(hecCHOHANBHBIX 3a71a4

Brnageer cmocobamu pereHus
po¢eCCHOHATBHBIX 3a/1a4;
HaBBIKAMH OCYIIECTBIICHUS
WHTEIICKTYaJIbHOTO  aHAJIH3a,
UCIIONB3YSl KPYITHBIE MacCCHBBI
JIAHHBIX

OIIK-6

CriocobeH MOHMMAaTh MPUHIUIBI PAOOTHI
COBPEMEHHBIX MH()OPMaIIMOHHBIX
TEXHOJIOTUH W HCIONB30BaTh UX IS
pemieHnss  3amad  HpOQeCcCHOHATBHOM
NeSITeTbHOCTH.

OIIK-6.1;

OIIK-6.2;

3HaeT  IpPOLECChl,  METOJbI
nmoucka, cOopa, XpaHEHUS,
00paboTKH,  MpeACTaBICHUS,
pacrpocTpaHeHHsI
uHpOpMALlUK U CIIOCOOBI
OCYIIECTBIICHHSI TaKuX
IPOIIECCOB u METOJIOB
(nHbOpPMAITIOHHBIS
TEXHOJOTUH);  COBPEMEHHBIC
UHCTPYMEHTAJIHHBIE cpenpl,
IPOrPaMMHO-TEXHUUECKHE
wiathopMbl U TMPOTPaMMHbBIE
cpeacTBa, B TOM  4YHCIE
CHCTEMBI HCKYCCTBEHHOTO
UHTEIUICKTA,  HCIOJIb3yEeMbIe
TUIst pereHus 3ama4
npodecCHoHATBLHOM
NEeSITeTbHOCTH, U TIPUHIIAITBI HX
paboTbI

Ymeer BBIOMpATh u
UCTIONIb30BAaTh  COBPEMEHHEBIC
UH(POPMALIMOHHO-
KOMMYHUKAIIHOHHBIE "
UHTEJUICKTYaJIbHbIC
TEXHOJIOTUH,
UHCTPYMEHTAJbHBIE  CpEbl,
POTrPaMMHO-TEXHHUCCKHE




wiatpopMbl U TMPOrpPaMMHBIE
Cpe/CTBa ISl pEUICHUs 3a1ad
npodecCuoHATBLHOM
JIeSATEIbHOCTH;, aHATH3HUPOBATh
npodeccCHoHaNbHBIE  3aJayuH,
BBIOMpATh W HCIOJB30BaTh
IoAXOOAIINEC
UH(OPMAIIMOHHBIC TEXHOJIOTHU

OIIK-6.3; Bnaneer HaBbikamMu pabOTHI C
JTaHHBIMHU c MTOMOIIIBIO
nH(pOpPMaAITMOHHBIX
TEXHOJIOTHI; HaBBIKAMH
MPUMEHEHUS COBpPEMEHHBIX
UH(POPMALIMOHHO-
KOMMYHHKAI[UOHHBIX u
WHTEIJIEKTYaTbHBIX
TEXHOJIOTHH,

I1K-9 Crocoben  opranmsoBath  ympasnenue | [1K-9.1; VYyactByer B ynpaBiIeHUH
pPa3IUYHBIMU  BUJAAMU  JACSTEIBHOCTH WHHOBAIIMOHHBIMU TTPOEKTaMU
npennpusaTisi (OpraHu3aluK), BKIOYAsT C MPUMEHEHUEM COBPEMEHHBIX
OpraHHU3aIII0 BHEJPEHUS UHCTPYMEHTOB
TEXHOJOTUIECKIX u MIPOTYKTOBBIX WHHOBAIIHOHHOTO
WHHOBAIIUH WK pOrpaMMy MEHEIKMEHTa
OpTaHU3AI[MOHHBIX U3MEHEHUN

I1K-9.2; Pa3zpabarreiBaer METObI

BHEJIPEHUSI TEXHOJIOTMYECKUX
U TNIPONYKTOBBIX MHHOBAIMi B
YIIPABJICHUHU OpraHUu3aluen

[1K-9.3 BoisiBnsier  opraHuM3alMOHHBIE
U3MEHEHHsI B Pa3IHYHBIX
BUJIAX JeSATeIbHOCTH

NPEANPUITHS TSl Peasi3aIiuu
WHHOBAIIMOHHBIX TTPOEKTOB

2. YYEBHAS ITIPOI'PAMMA

2.1. llenu u 3a7a4u AUCIUTLTTHBI
[lenp nucuurmivHbl cHOPMUPOBATH Yy CTYAEHTOB IOHMMAaHUE KIIIOYEBBIX IPHUHIIMIIOB
yrnpaBiaeHus: IUGPOBBIMU MPOAYKTaMU. B Xoje 3aHATHS CTYAEGHTHI MO3HAKOMSTCS C
OCHOBHBIMHM TMOJIXOJIaMH TPOAYKTOBOIO MBIIUICHUSI W Haydarcs MPUMEHSATh HUX Ha
npakTuke. Ocoboe BHHMaHWE YACNSETCS Pa3BUTHIO HABHIKOB aHaIW3a IOJIb30BATEls,

(GbOopMUPOBAHUIO LIEHHOCTH MPOIYKTA U MPUHITHIO 0OOCHOBAaHHBIX MPOJYKTOBBIX PEIICHHH.




3amaul AUCHUIUIMHBL cHOPMHUPOBATH y CTYACHTOB CHUCTEMHOE MOHUMAaHUE YIPaBICHUS

U (GPOBBIMU MIPOAYKTAMU U MPOIYKTOBOIO MoAXoja. B pamkax Kypca CTyIeHTbI U3y4aroT

METO/IbI aHAJIN3a TOJIb30BaTelNeH, (HOPMUPOBAHHE IICHHOCTHOTO MPEIOKEHHS, pa3paboTKy

U TIPOBEPKY TUIOTE3, @ TAK)KE OCHOBHI MPOIYKTOBOM aHAIUTUKHU U mpuopuTu3zanuu. Ocoboe

BHUMAHHC YACIACTCA PAa3BUTUIO NPAKTHYCCKHUX HABBLIKOB CO3AaHUA, 3allyCKa W Pa3sBUTHUA

U (POBBIX MPOTYKTOB.
2.2.

3a4ETHBIX CIMHUIIAX )

TpyaoeMKOCTh MUCHUIUIMHBI W BHUABI y4eOHOH paboThl (B akageMHUYeCKHMX dYacax U

Bcero, B PacnpenesieHue nmo cemecrpam
Buabl yueoHo# padoThl akan. 6
yacax ceM | ceM | ceM | ceM. | ceM ceM.
1 2 3 4 5 6 7 8
1.00mas Tpya0eMKOCTh U3y4eHHsI 72 72

AUMCHMILJIMHBI 10 ceMecTpaM, B T. 4.:

1.1. AyautopHble 3aHATHUS, B T. U.: 32 32
1.1.1.Jlexkunn 16 16
1.1.2.IlpakTuyeckue 3aHATHS, B T. 4. 16 16

1.2. CamocrositenbHas paboTa, B T. U.: 40 40

WToroBelii KOHTPOJIb 3ayer ¢ 3ayer ¢
OLICHKOI OIIEHKO
i

2.3. ConepixaHue AUCHUILTHHBI

2.3.1. TemaTu4YecKHii NJIaH U TPYA0EMKOCTh AyAUTOPHBIX 3aHATHI (MOAYJIH, pa3aesabl
JMCIHUIUIMHBI U BUAbI 3aHATHI) 110 padoyeMy yueOHOMY IJIAHY

IIpakr.
Bcero Jleknu
Pa3znensl ¥ TeMbl AUCHUIIIMHBI 3ansaTn
(ak. u(ax.
1 (ak.
YacoB) | 4acoB)
YacoB)
2=3+4+5
1 3 6
+6+7
Tema 1. BBenenue B ynpaBieHue 6
U (POBBIMH MTPOLYKTAMH 8 2
Tema .2 JKu3HEHHBIH UK TUGPOBOTO 6
IPOIyKTa 8 2
Tema 3. IToap30Bartens U HEHHOCTD 6
npoaykra + Customer Journey 8 2




Tema 4. IIpoaykroBsie TUNOTE36, MVP 1 6
9KCIIEPUMEHTHI 8 2
Tema 5. IToHAT poaH B IPOAYKTOBOI 6
KOMaH/JIC ¥ NpUHIHIBI Agile 8 2
Tema 6. AHanUTHKa OPOAYKTa U METPUKH 2 2 6
Tema 7. Ctparerus nponykra, Roadmap u 6
MPUOPUTH3ALUSL 2 2
Tema 8. 3amyck mpoayKTa, pa3BUTUE U 6
UTOTOBBIE IIPE3EHTALUU 2 2
HUTOTO 32 16 16

2.3.2. Kparkoe cogep:kaHue pa3aejioB JUCHUIIMHBI B BU/Jle TEMATHYECKOI0 MJIaHA

Tema 1. Beegenne B ynpapJjieHne HH(POBbIMH IPOAYKTaMHU

B nanHoM paszene paccMaTpHUBarOTCsl OCHOBBI yIIpaBJIeHUs HUPPOBBIMU MTPOTYKTaMH, BKIIIOYast
orpezeneHue MUPPOBOTo MPOAYKTa U €T0 KIIIOUEBbIE XapaKTEPUCTUKU. PacKkpbIBatoTCs OTIHYUS
MIPOYKTOBOTO MOAXO0a OT MPOEKTHOTO YIIPABJIEHNUs, & TAK)KE POJIb U 30Ha OTBETCTBEHHOCTHU
Product Manager B coBpeMeHHo0i1 opranu3zanuu. Oco60e BHUMaHUE YENIIeTCs TOHNMAHUIO
[IEHHOCTH MPOJAYKTa Ul OJIb30BaTeNs U OM3HECA, a TAK)KEe MECTY MPOJYKTOBOTO yIIPaBIICHUS B
1 poBoi TpaHCPOPMALIUU KOMITAHUH.

Tema 2. 7KuzHeHHbIH HUKJI HUGPOBOro NPOIYKTA

B nanHoM paszene paccMaTpHUBarOTCsl OCHOBHBIE ATAllbl )KU3HEHHOTO ITUKJIa HIU(PPOBOTO MPOIYKTA!
OT reHepaIy Ueu 1 MPOBEPKH TUIIOTe3 10 co3nanus MVP, 3amycka, pocta 1 MacTaOMpoOBaHHS.
AHaIM3UPYIOTCS 0COOEHHOCTH Ka)I0T0 ATara, KJIYeBble 3aJa4H MPOTyKTOBONH KOMaHbl U POJIb
JAHHBIX B MPUHATUH perieHnii. Oco0oe BHUMaHUE yensieTcs aJanTalluy CTPaTerui U IPUOPUTETOB
MPOJYKTa B 3aBUCUMOCTH OT CTaJIMU €r0 Pa3BUTHSI.

Tema 3. [losb30BaTe b U HEHHOCTH MpoaykTa + Customer Journey

B nmanHOM pazzgene paccMarpuBarOTCS MOAXOAbI K ONPENCIICHUIO LEJIEBOW ayauTOpUU U
CETMEHTAIlMU TOJIb30BaTENICH, a TaKyKe METOJbI CO3JIaHHUs IOJIb30BATEIBCKUX TEPCOH (personas).
PackpeiBatoTcsi npuHIUNB (GOPMUPOBAHUST LEHHOCTHOTO TMPEMAJIOKEHUS U pas3iMuue MExXIy
LHEHHOCTBbI0O M (PYHKIHMOHAIBHOCTBIO MpoAykTa. Oco0oe BHUMaHHE YAENAETCS MOCTPOCHUIO
Customer Journey Map, aHanu3y TOYEK B3aUMOJICHCTBHS C MPOAYKTOM M BBISIBICHHIO OOJIEBBIX
TOYEK IMOJIb30BATENS AJIs YAYUIISHHs T0JIb30BATEIBCKOTO OIbITA.

Tema 4. IIpoaykroBbie runore3bl, MVP u s3xcnepuMeHTbI

B nanHoMm paszene paccMaTpUBaIOTCS PUHIMITEI (YOPMUPOBAHUS TPOIYKTOBBIX THIIOTE3 U
MOJXO/IbI K UX MPOBEpKe. PacKphIBAaIOTCS METO/IBI TOUCKA U BAJTUAALIMH M10JIb30BATEIBCKUX
npo6aem (Problem/Solution Fit), a Takxe poins MVP kak HHCTpyMeHTa OBICTPOTO TECTUPOBAHUS



uzaeit. Oco0oe BHUMaHKE yAesSeTCs MPOBEACHUIO SKCIIEPUMEHTOB, BKIIIOUast ObICTPbIE U HEOPOTHE
CIOCOOBI MPOBEPKU TUIIOTE3, U MPUHATHIO PELICHUI Ha OCHOBE MOJYyYEHHBIX JIaHHBIX.

Tema 5. [IoHATH PosIH B IPOAYKTOBOMH KOMaH/ie M NPUHIMIBI Agile

IloHaTs KIIIOUEBEIE pojii B HpOI[yKTOBOﬁ KOMaHAC U UX 30HBI OTBETCTBCHHOCTHU, a TAKXKEC OCBOUTH
ocHoBHBIe TIpuHIUIBEI Agile-mogxona. CdopmupoBarh MNpeACTaBICHWE O B3aUMOACHCTBUU
YY4aCTHHUKOB KOMAaH/JbI, IIPOLECCC INIAHUPOBAHUA U COBMECTHOU pa60Te Haa IMMPOAYKTOM.

Tema 6. AHAJIUTHKA MPOAYKTA H METPUKH

B nanHOM pazjene paccMaTpHBAIOTCS KITFOYEBBIC TIOIXO/bI K aHAIH3Y ITU(POBBIX MPOJYKTOB H
pPOJIM TaHHBIX B MIPUHITHH MIPOYKTOBBIX pelIeHni. M3yuatoTcss OCHOBHBIEC MPOTYKTOBBIC METPUKH,
BKIItOUas retention, engagement, conversion u churn, a Takxe konmenuus North Star Metric u
moaenbs AARRR. Ocoboe BHIMaHUE yaeseTcs pa3Iuinio MEXy vanity u actionable MeTpukamu u
MCTIOJIb30BAHUIO AHATMTUKHY JUTSI OIIEHKU 3((EKTUBHOCTH U PA3BUTHUS IPOAYKTA.

Tema 7. Ctparerust npoaykra, Roadmap u npuopurusanus

B nanHOM pasnene paccMaTpHBalOTCS IPUHIMITEL (POPMHUPOBAHHS POTYKTOBOM CTPATEruu U
OIIpeJIeTICHNUS TOITOCPOYHOTO BUICHHS IPOIyKTa. V3ydaroTes moaxops! K co3ianuio roadmap,
BKJIIOYAsl pa3sinune MeXIy outcome- u feature-opneHTHpOBaHHBIMH IIJIAHAMH, & TAK)KE OCHOBBI
pabotsI ¢ backlog u user stories. Oco6oe BHUMaHUE yAEISIETCS METO1aM IPUOPUTH3ALUN
(MoSCoW, RICE, ICE) 1 npuHsATHIO 000CHOBaHHBIX PEIICHHI O Pa3BUTHU MPOAYKTA.

Tema 8. 3anyck npoaykTa, pa3BUTHE H HTOTOBbIE NPe3eHTALNU

B nmanHOM pasznene paccMaTpUBAIOTCS KITIOUYEBBIC JTAIlbl 3allycka MU(POBOTO MPOAYKTA, BKIFOYAS
MOATOTOBKY K penn3y u moaxonbl Go-To-Market (soft launch u hard launch). U3ydaroTcs meTompl
B3aUMOJICHCTBUA C MAapKETMHIOM U MpoAaXKaMH, a TaKkKe IOAXOAbl K cOOpy U aHaIu3y
MOJIB30BaTEILCKON 00paTHOM cBsizn. Oco00e BHUMAHHE YICISIETCS Pa3BUTHIO MPOAYKTa HA OCHOBE
JAQHHBIX W MTOTNOBOM IIPE3CHTALMU MPOAYKTOBBIX PpELICHUN, B paMKax KOTOPOM CTYAEHTHI
JEMOHCTPUPYIOT MPUOOPETEHHBIE 3HAHUS 1 HABBIKU.

2.3.1. Kparkoe cojep:kaHHe CEeMHHAPCKUX/MPAKTUYECKHX 3aHSTHII/Ia0opaTOPHOrO
NpaKTHKyMa

[IpakTuyeckue 3aHATHS HANpaBiICHbl Ha 3aKpEIUIEHUE TEOPETUUYECKUX 3HAHUM M pa3BUTHE
MPUKJIAIHBIX HABBIKOB B 00JIACTH yIpaBiieHUs HU(GPOBBIMU MPOAYKTaMU. B Xo7e 3aHATHIi CTyIeHTHI
BBITIOJIHSIOT 33/IaHUSl 110 aHAIM3Y IEJeBOW ayJUTOPUH, pa3pabOTKe MOJIb30BATEIbCKUX IEPCOH,
noctpoenuto Customer Journey, GopMyIMpOBaHHIO MPOIYKTOBBIX THUIIOTE3 M MPOEKTUPOBAHHUIO
MVP.

Ocoboe BHMMaHUE yAensercs padoTe C MPOAYKTOBOW aHATUTHKON, OMPEAETICHHUIO KIIIOYEBBIX
METPHK, a TaKKe MPUMEHEHHI0 METOAOB NMPHUOPUTHU3ALMM M IUIaHMpoBaHUA roadmap. B pamkax
IIPAKTUKyMa CTYAEHThl MOAEIUPYIOT pealIbHbIE MPOAYKTOBBIE CUTYallUH, IPUHUMAIOT PEIICHUS Ha
OCHOBE JJaHHBIX U MPE3EHTYIOT PE3yIbTaThl CBOCH padOTHI.



2.3.2. MarepuajIbHO-TeXHHYECKOoe o0ecnevyeHue TUCIHHIINHbI

[ludppoBast nocka i HPOBEAEHUS
IIPE3EHTAllMOHHbIE MAaTEPUaIbl IO KaXK101 TeMe Kypca.

2.4. MoayJabHast CTPYKTYpa IMCHUILIMHBI

KOHTpoOJIei

3aHSITHA U

COBMECTHOM PabOTHI

CTYJICHTOB,

¢ pacmpeiejieHHeM BecOB 10 (opmam

Bec .
Bec Bec urorosoii | Beca
(bopmn! Bec HUTOr0BOM OLICHKH e3yJIbTHpYIoLIel
(opm) | hopmmr posy b THPY
OI[eHKH NPOMEXKYTOY | OI[EHKHU
TEKYIIEr0 | MPOMEXKY
NMPOMEKYTO | HOTO NMPOMEKYTOUYHBIX
KOHTPOJISI | TOYHOT0 .
YHOT0 KOHTPOJIA B | KOHTPoOJIeit "
B KOHTPOJIS
. KOHTPOJISI B | Pe3YJbTHPYIO | OLEHKH
DopMbI KOHTPOJIEH pe3yJibTH | B N
N . | pe3y1bTHPY | lIell OLleHKe | HTOrOBOI0
pymolieii | HTOroBoOiA .
1o1ei MPOMEXKYTOY | KOHTPOJISI B
OlleHKe OlleHKe .
OlleHKe HBIX pe3yJibTUpYyIoIeii
TeKYIIero | MpoMexy .
NMPOMEKYTO | KOHTPOJIe OIleHKe
KOHTPOJISI | TOYHOTO .
YHBIX (cemecTpOBO# | HTOTOBOIO
(mo KOHTPOJIA N
KOHTPOJIell | olleHKe) KOHTPOJISt
MOIYJI5IM)
Bun yueoHoii | M1 | M2 | M1 | M2 | M1 M2
PaGoTHI/KOHTPOIsS !
Kontponbnast ~ pabota (npu
Hanuyuu)
VYcTHBIN onpoc (npu Hanuyuu)
Tect (npu nanuuuu)
JlaGopaTopubie  paboOTHl  (npu
HaAnuyuu)
[TucbMeHHBIC TOMAITHHUE 3a/IaHUS
(npu Hanuuuu)
Pedepar (npu nanuuuu)
Dcce (npu Hanuvuu)
[Ipoext (npu nanuuuu) 1
Jpyeue chopmwi (npu nanuuuu)

! Vue6nsiit Moxyns




Beca pe3ynbTUpyOIUX OLIEHOK
TEKYIIUX KOHTPOJEH B UTOTOBBIX
OLICHKAX IIPOMEKYTOUHBIX
KOHTPOJICH

Beca OLEHOK MNPOMEKYTOUYHBIX
KOHTpOJ’ICfI B UTOI'OBBIX OLCHKax
IPOMEKYTOUHBIX KOHTpOJIEH

Bec wuroroBoit omenku 1-ro
MPOMEXYTOYHOTO KOHTPOJA B
pe3yJIbTUPYIOLIEN OLICHKE
MIPOMEXKYTOUHBIX KOHTPOJIEH

Bec wuroroBoit omeHKH 2-TO
MPOMEXYTOYHOTO KOHTPOJA B
pe3yJIbTUPYIOLIEN OLICHKE
MIPOMEXKYTOUHBIX KOHTPOJIEH

Bec pesynbTHpyIOLIEH OLIEHKH 0,5
MIPOMEXKYTOUHBIX KOHTpOJIEH B
pe3yJIbTUPYIOLIEN OLICHKE
UTOTOBOTO KOHTPOJIS
Bec  HMTOroBoro  KOHTPOJA 0,5
(Ik3ameH/3a4eT) B
pe3yJIbTUPYIOLIEN OLICHKE
UTOTOBOTO KOHTPOJIS
=== =12=1 | X=]2=1 2=1
1 1 1 1 1

3. Teoperuveckuii 010K (ykazvliearomca mamepuanvl, He0OX00UMble OJIA 0CBOCHUA YHeOHOU
npozpammul OUCUUNIUHDL)
3.1. Marepuaisl 1o TEOPETUYECKON YacTH Kypca
3.1.1. VYyeOuuk(n);
3.1.2. YueoHoe(nic) mocobue(s);
3.1.3. Kypc nekmuii;
3.1.4. Kparkue KOHCIEKTHI JEKINL;
3.1.5. DnekTpoHHBIE Marepuaibl (JIEKTPOHHBIE YYCOHHKH, ydeOHBIE MOCOOUS, KYpPChl U
KpaTKH€ KOHCIEKTHI JeKIuH, npe3eHrauuu PPT u T.11.);
[Ipe3eHTaiMOHHBIE MaTEPUATIBI IO KaXKI0H TEME Kypca
Hcrounuku

Inspired: How to Create Tech Products Customers Love — Marty Cagan
The Lean Startup — Eric Ries

Value Proposition Design — Alexander Osterwalder

Hooked: How to Build Habit-Forming Products — Nir Eyal

Google — maTepuainsl 1o yrnpapiIeHUIO POIYKTaMU

McKinsey & Company — wucciefoBaHusi B 00JacTH IUGPOBBIX
HPOIYKTOB




e Harvard Business Review — craThy MO NPOAYKTOBOW CTpAaTEruu M
MHHOBAIHSIM
e ABTOpPCKHE MaTepHUabl U MPAKTUYECCKUN OIBIT
3.1.6. T'moccapwuii/TepMHUHOIOTHYECKHI CIIOBAPH;
3.1.7. np. BapHaHTBl MaTepHalOB, HEOOXOAMMBIX JJsI OCBOCHHUS Y4YeOHOW MPOTpPaMMBI
JMCITUTIIIMHBL

@DoHIbI OLEHOYHBIX CPEIACTB (YKA3bl6AIOMCA Mamepuansvl, HeodXooumvle 011 NPOBEPKU
YPOGH:A 3HAHUIL 6 COOMEEMCMEUU C COOEPHCAHUEM YUEOHOU NPOZPAMMBL OUCUUNTIUHDL).
4.1. Ilmanpl MPaKTUYECKUX U CEMUHAPCKHUX 3aHSATUH
4.2. Ilnanbl 1a00paTOpHBIX paboT U MPAKTUKYMOB
4.3. Marepualsl 1o MpaKTUYECKON YacTH Kypca

4.3.1. YueOHO-METOAUYCCKHUE TTOCOOUS;

4.3.2. YueOHBIC CTIPAaBOYHHUKH,

4.3.3. 3agauyHuKU (IPaKTUKYMBI);

4.3.4. HarnsaHo-uUTIOCTpaTHUBHBIC MaTepUAIIbI,

4.3.5. 7ap. BUIBI MAaTEpHAJIOB.
4.4. Bonpockl 1 3a7aHus ISl CAMOCTOSITEIHHOM pabOTHI CTY/ICHTOB

3anaua npoekra:
CryneHraM HEOOXOUMO B KOMaHaX pa3paboTaTh MPOIYKTOBYIO UJCIO U POUTH KITFOUEBHIE
ATambl MPOAYKTOBOTO IIpolecca — OT OINpeAeseHUs] TMOJb30BaTeNis W MpOOJIEeMbl /10
(hopMUpOBaHUS PEIICHUS U TUIAHUPOBAHUS Pa3BUTHS IPOIYKTA.
B pamkax npoexTa CTyA€HTHI T0JKHBI:
® ONPENENUTH LEIEBYIO ayAUTOPHUIO U CO3/IaTh MOJIb30BATEIbCKYIO IEPCOHY
c(hopMyIUpOBaTh MPOOIEMY U IICHHOCTHOE TIPEIOKCHIE
IPEeMIOKUTL KoHLenuuio MVP nponykra
c(hOopMyIIHPOBATh MPOYKTOBBIE TUIIOTE3bI
OTpeAeNUTh KII0YeBbIe METPUKHI
pa3paboTaTh 6a30BbIi roadmap pa3BUTHS MPOIYKTa

Pesyabrar:
Komanapl IpencTaBisIlOT UTOTOBYIO IPE3EHTALUI0 IIPOEKTa, JEMOHCTPHUPYsS IOHUMaHUE
IMPOAYKTOBOT'O IMMOAXO0da U CIIOCOOHOCTD MNPUMCHATH U3YYCHHBIC HHCTPYMCHTBI Ha ITPAKTUKC.

Metoanueckui 0J10K
5.1. Mertoauka npenogaBaHus
5.1.1. Meroanueckue PEKOMEHIAMH [JII CTYJAEHTOB TO TOATOTOBKE K CEMHHAPCKUM,
MPAKTUYECKUM WU JIA0OPATOPHBIM 3aHITHSIM, IO OPTaHU3AlUU CaMOCTOSTEIBHON
paboTHI CTYICHTOB MPU U3YYCHUH KOHKPETHOMN JTUCIIUIUIMHBI.

Jis 3¢ hekTHBHOTO OCBOCHUS JUCIUILIMHBI CTYIEHTAaM PEKOMEHYEeTCS:
® U3Yy4aTh JICKIIMOHHBIE MATEPUAIIBI U IOTIOJTHUTEIbHBIC UCTOYHUKU

® BLIMTOJIHATH MPAKTUUCCKHUC 3a/laHUAd U YH4aCTBOBATh B prHHOBOﬁ pa60Te

® aHAIM3UPOBATH peajbHbIe U(GPOBHIE MPOAYKTHI U UX MOJIH30BATEIBCKUN OTIBIT



® [IPUMCHSTDH IMOJTYYCHHBIC 3HAHUA MTPHU BBIITOJIHCHUU UTOTOBOI'O IIPOCKTA

® DA3BUBATh HABBIKU CAMOCTOATCIILBHOT'O ITOUCKA U aHAJIN3a I/IHq)OpMaL[I/II/I
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